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B cmamve paccmompensl ananuz u npocHO3ZUPOGAHUE CRPOCA O YNPAGIEHUA ACCOPMUMEHMOM RPOOYKUUU
pumeiniopa, Kak (YynHkyua npogeccuu — AHATUMUK, O OAHHOU Hpogheccuu co30arOmcsa co30aromcs paiuiHble
UHmMeNIeKmyaibHble YUPPosble ROMOUHUKU, KOmopble Oepym Ha ceba yacmb @yukyui. Ilpueedenvr npumepoi
YCREUIHBIX NPOZPAMMHBIX RPOOYKMOE 8 OAHHOU ofnacmu, ommeueHa AKmyaabHOCMb YHUBEPCATbHOU MEemoOuKU,
Komopasa no3eonum nogvicums IQphexmugnocms papomovt nPOZPAMMHBIX HPOOYKHIOE NO 8ONPOCAM (POPMUPOBAHUS
ORMUMATIbHO20 accopmumenma npooykyuu. Pazpadomannas memoouka ocnoseana na zpadayuu moeapos no mpem
zpynnam, ¢hopmuposanue Komopwlx npoucxooum 3acuem npumenenus uncmpymeumoe ABC u XYZ ananusoe.
Jlannsble ananu3vl Ucnoab3ylom makue XapaKmepucmuKu moeapoé Kax: npudwlib, CMAOUIbHOCHb CHPOCA, 00bem
npoodasc. /lna cghopmupogannplx zpynn npugedeHsvl XapaKmepucmuKy mpedosanuil K 3anacam u copmyauposansl
npaeuna ananuza 63auMOCéA3U MOBGAPOE U3 PA3IUYHBIX ZPYHH, KOMOpble MO2YM  blpax3camovci 6 8uoe
CONYMCHMEYIOWUX MO8APO8 UNU MO6apoe HOBUHOK. IIpusedenvt pekomenoayuu K ux pacnonoxycenuio. Bce amo
n0360/1€m CHU3UMb 6EPOAMHOCHb OWUDOOK, RPUBOOAWUX K CHUNCEHUIO CHPOCA HA ZDYNNA 0CHOBHBIX MOBAPOE.
Knwuesvie cnosa: ABC-ananms, XYZ-aHanu3, ONTUMaJIbHBIH aCCOPTUMEHT TOBapoB, IM(poBas MOAIepiKKa pelieHnH,
HEUPOHHBIE CETH.
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The article discusses the analysis and forecasting of demand for managing the assortment of retailer’s products, as a
function of the profession - analyst, for this profession various intelligent digital assistants are created that take on
part of the functions. Examples of successful software products in this area are given, the relevance of a universal
methodology, which will improve the efficiency of software products on the formation of the optimal product range, is
noted. The developed methodology is based on the gradation of goods in three groups, the formation of which is due to
the use of ABC and XYZ analysis tools. These analyzes use such characteristics of goods as: profit, demand stability,
sales. For the formed groups, the characteristics of stock requirements are given and the rules for analyzing the
relationship of goods from different groups are formulated, which can be expressed as related products or new
products. Recommendations are given for their location. All this helps to reduce the likelihood of errors leading to a
decrease in demand for a group of basic goods.

Keywords: ABC-analysis, XYZ-analysis, optimal assortment of goods, digital decision support, neural networks.

BBenenne

CoBpeMeHHBIE TEXHOJIOTMH MO3BOJIIOT AaHAJMTHKAM PELIaTh 3aau KIacCU(PUKALUU U POrHO3UPOBAHUS, BMECTE
C M3BECTHBIMH METOAMKAMH aHain3a 3(P(EeKTHBHOCTH acCOpPTHMEHTa M MPOTHO3MPOBAHMS CIIpoca Mo ce30HaM. Bce 310
MO3BOJISIET TOTEHIMAJIBHO CO3JaTh CHUCTEMY HHTEIUIEKTYaJIIbHOH TIOMIEP)KKH OW3Heca B BONpPOCaxX YIPaBIICHUS
aCCOPTUMEHTOM M O0BEMOM IPOAYKIUH, HO CJIEAYyeT OTMETHUTh, YTO B HEH MOIKHA OBITH 3a0KeHa OOBEKTHBHAsS
METOJIMKA, ITO3BOJISIONIAS BBINOJHUTH KAa4deCTBEHHBIH IPOTHO3 M3MEHEHWH chpoca. B Hacrosiiee Bpemsi BemyTcs
pa3paboTKH IPUMEHEHHS Pa3InYHbIX MPOrPAMMHBIX MIPOIYKTOB C UCIIOJIB30BAHUEM HEHPOHHBIX CETEH, /ISl BBIIOIHEHHUS
3aa4d aHalM3a CIpoca, YIPaBJIeHHUs accOpTUMEHTOM. Pasznmuunble cucrembl Ha 0a3e machine learning wWCHBITBHIBAIOT B
X5 Retail Group B cersix «Kapycens» u «Ilepekpectok», kocmernueckasi cetb «PuB I'om. [1-3] Cpenu ycmemHbix
CTapTaroB B JJAHHOW 00JIaCTH MOXKET BBIACIUTH NporpaMMHbIi npoaykt: ForecastNOW [4].
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IIporpammusiii npoaykt ForecastNOW mpu pacdere onTHMaabLHOrO 3amaca TOBApOB YUMTBHIBACT: PUCKH JCHHUIINTA,
CPOKH TOJHOCTH, CTOMMOCTD XPaHEHHs, Pacpoa)H, CE30HHOCTh M TPEHBI, IIPa3JHUYHBIC THH, CTOUMOCTh JCHEKHBIX
cpencts u Apyrue kpurepuu [4]. Jdanusii npoaykt ucrnonb3yer Meroasl ABC u XYZ aHannsbl, 0JHAKO, aKTyalbHBIM
CTaHOBUTCS pa3paboTKa YHHUBEPCAILHOW METOAWKH, 3aJIOKCHHOM B MPOrpaMMHBIE MPOAYKTHI KOTOpas IO3BOJIUT
MUHHUMHU3UPOBAThH OIMIMOKU TIPU MIPUHSATUH PEIICHUI Ha OCHOBE MOJYUYCHHBIX JTAaHHBIX.

I/IHCprMeHTBI aHaJIn3a aCCOPTUMECHTA TOBApoOB

OCHOBHBIMHM WHCTPYMEHTaMH JUIS aHaiu3a 3(p(eKTHBHOCTH UCIIONB30BaHUSI aCCOPTHMEHTa TOBapoB siBisitorcst ABC
ananu3 1 XYZ aHau3bl, KOTOPbIC MOTYT IPUMEHSATCS KaK Pa3eibHO TaK U COBMECTHO, MHOTHE aBTOpHI [5-9] ormeuaror,
Hed(h(hEeKTUBHOCTH MCIIONB30BaHUS -OMHOMAKTOPHBIX HHCTPYMEHTOB, TO €CTh UCTIONB3Ysl omHoMmepHbIii ABC-aHanu3 mo
OZJHOMY TMapamMeTpy (Hampumep MpHOBUIM MM 00BEM MPOJak) BOZMOXHO IMPHHATH PEUICHUS, KOTOPbIE OTPUIATENHHO
MOBJIMSIIOT HA YPOBEHB MPOJaK TOBAPOB.

Tak B rpynny B u C Moryr BXOAWTH Tak Ha3blBaeéMbIE CONMYTCTBYIONIME TOBAphl K Ipymie A, B 3TOM cCilyyae HUX
coKpamaTh 1enecoodpasHo. Hamprumep, mokymnaTens He B3sUT MOJNKY, KOTOpas OTHOCHUTCSI K TPy TOBapoB A moTomy
YTO y MPOJaBLa HET K Hel OOJNTOB MM KPOHIITEHHOB, KOTOpbIe OTHOcATCS K rpymie B mimm C. JlaHHyro cuTyanuro
HA3bIBAIOT TIOXUM 00CTY)KHBaHUEM KJIMEHTOB, IOTOMY YTO OH HE MOXKET MPHOOPECTH Bce HEOOXOAMMOE B OJTHOM MECTE.

[MosTomy ABC aHanm3 mpuMeEHSIOT MO HECKOIBLKMM MapameTpaM HcCiIeayeMbIXx o0bekToB. Hampumep, moxon u
YacToTa 3ampoca JaHHBIX TOBapoB. B 3ToM ciydae aHanW3 MO3BONMUT BBISBUTH HEOOXOAMMOCTH COXPAaHEHHS TOBApOB
MPHHOCSIINX HANMEHBIIYIO MPHOBLIb, HO YaCTO 3aMpalliBaeMbIX.

BooOmie MeHemkepsl OOBIYHO MOHUMAIOT, KaKUE YCIYrW WM TOBApbl MONB3YIOTCS OOJNBIIMM CIPOCOM, HO 3TO
MOHUMAaHUE, Yallle BCero, UHTYUTUBHOE. TaKoW MOJXOMUT HEe IO3BOJIUT MOIYYUTh OOBEKTHBHOE PEIICHHE O TOM, KOT/1a U
B KaKOM KOJIMYECTBE MOMOJIHATL TOBAp, ISl CO3JIaHHsI ONITUMAIILHOTO aCCOPTUMEHTA H 00HEMOB.

JIist co3maHust ONTHMAIBHOTO ACCOPTHMEHTA TOBApOB TakKe MCIoib3yercs XYZ anamu3 (anan. XYZ-analysis) — ato
METO/I KJacCu(UKAIIMK PECYPCOB OPTaHU3AIUH 10 TPEM IPYIIIIaM Ha OCHOBE X M3MEeHYHBOCTH. OObEKTaMH TPUMEHEHHUS
XYZ-ananu3a MOTYT BBICTYNATh pa3jMYHbIE SKOHOMHUYECKHE IMOKa3aTelan: 00beM MpOJAaxk, MPHUOBLIb, MaTepHAIbHBIE
3aTpathl, U T.J. OOBIYHO €ro MPUMEHSIOT ISl aHAIM3a XapaKTepa CIpoca.

B pa6orax [10-11] oTMewaroT, 9T0 B OCHOBHOM aCCOPTMMEHT ITONMAal0T TOBAPHI, KOTOPHIE MPOJAIOTCS HE MeHee 3 pas
B HEJIEJIIO.

IIpu ucnons3oBanun XYZ aHanu3a MOT'YT BO3HUKATh BOIPOCHI: UCKJIIOYUTH TOBAP U3 aCCOPTUMEHTA, JefaTh 3a1ac
Wik paborath mo mpenzakaszy. s onrumansHoro perneHus XYZ aHanu3 CleAyeT BBIIOIHATH coBMecTHO ¢ ABC
aHAJIN30M.

CoBmeniate 5T ABa aHanu3a 3(QexTHBHO, MOTOMY YTO, HApPHMEp, IO pe3yibTaTaM rpymma X u rpymnma A He
BCErJa COBMAJAIOT IO OObEKTY aHaiau3a. ToBap MOXET momactb B Ipyniny AZ TO €cTh NPUHOCUT OCHOBHYIO OO
MpUOBLTH, HO TI0 CPAaBHEHHIO C IPYTHMHU TOBApaMu OyZeT MajJoBOCTPEOOBaH.

MeToauka aHAIN3a U TPOTHO3UPOBAHUSI CIpPoca

Ha ocHoBaHnM aHanm3a JUTEpaTypHl U cTaTel 00 aHann3e M MPOTHO3MPOBAHMHU CIIPOCA, CO3TAHUN ONTHUMAIEHOTO
accoptumenTta [5-12] mpemmaraercs criemyroiias METOIMKa pabOThl Ui Pa3pabOTKH aJrOpuTMa HHTEILICKTYaTbHOTIO
MIOMOIIIHUKA PHENTOpa:

1) B ToproBeix Toukax npoBoautcs ¢akropHeii ABC-XYZ-aHanm3 acCOpTUMEHTA 110 CIEMYIONIAM MTapaMeTpaM:

e 00BeM IpoaaX B HATYPAIILHOM BBIPA)KEHUH;

e TIONyYaeMasi IpUOBLIE;

e CTaOWJIBHOCTB CIIPOCa 3a MPEABIIYIINE BPEMEHHbBIE IEPHO/IBI;
2) oraen cObITa, OMMUPAsICh HA COOPAHHYIO U3 TOPTOBBIX TOYEK HH(OPMAIUIO, TPOBOJUT INIAHUPOBAHUE TIOTPEOHOCTH
CETH B TOBapax, BXOSIIHNX B SAPO ACCOPTHMEHTA, Ha ONPEeNICHHBIN IIPOMEXYTOK BPEMEHHU;
3) pe3yabTaThl H3YYeHUS CIIpoca, MPOBOIUMBIE KasKIO0H TOPrOBOM TOYKOH, CITyXKAaT JUIsi OKOHYATEIbHOr0 (OpMUPOBAHHUS
TOBApHOTO aCCOPTUMEHTA
[TporpamMHOe obecriedeHre Il ONTHMAIBHOTO MTPOBEICHNS JAHHOTO aHaI3a TI03BOJIUT CHU3UTH BEPOSTHOCTH OLIMOOK
pacuera CBA3aHHBIX, NpPEXKAE Bcero ¢ kBanm¢ukauuedl anamutuka. OgHako, B ganHoe [0 nomkHa OBITH 3ajoKeHa
METO/IMKA, KOTOpasi MO3BOJIUT MOMYYaTh ONTUMAIBHBIA aCCOPTHMEHT TOBAPOB U €r0 00BEM.

JUi1st 3TOrO MpeIaraeTcs CIeAyIUN alrOpUTM:

1. Pa30uts TOBap 1o kareropusiM (AanHasi nHpopmaius Moxer ObITh B 1C Hanpumep («OBOILH, PPYKTHI»,
«MOJIOUHBIE TOBApPbD», «BBINICYKA» U TII.);

2. Ilposenenue nByxdakropusiii ABC ananmsa mmo noisydaemMoi NpuObUTH OT BEIOpaHHBIX KaTEropui 3a
paccMaTpuBaeMblid IEPHOA U IO 00BbEMY MPOJIaXK B HATYPAJIIbHOM BBIPaKEHUH, COBMECTHTD €T0 PE3YJIBTATHI C
onHogakTopHbIM XYZ aHaIN30M 0 CTAa0MIIBHOCTH CIIpOca 3a MpeblayIiie BpeMEeHHbIE TIEPHOABI (OT Ce30Ha).
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B pesynbTate aHaaM3a TOBap pa3dOMBAETCSA HA TPU TPYIINGI, K KOTOPBIM BBIBUTAIOTCS COOTBETCTBYIONINE
TpeboBaHus 1Mo 3amacam (cM. Tabi. 1-3).

I'pynna nomep 1

Tabmuna 1

O6BeM nponax

[TpuoGsL1H

CTabuiIbHOCTH
crpoca

XapakTepucTuka

TpeboBanus k
3amacy
(M3 MCTOYHUKA)

X

KiroueBas rpynna
TOBapoB

100 %

X

OGecneunBaer
MIPUTOK
MOCETUTENEH,
YpOBEHb PUOBLTH
HEBBICOKH I

98-100 %

00BEeM MPOoAAXK
BBICOKH, OJTHAKO
9Ta rpyImmna
IMPAKTUYCCKU HE
IIPAHOCUT
pHOBLTH

>He menee 95 %

O6bem npomax
CpEIHUN, ypOBEHb
MPHOBLUTH BBICOKHHA

98-100 %

O0BeM mpoaax
CpemHUA, TPUOBLITH
HEBBICOKasI

He menee 95 %

O06BeM mpoaax
CpEemHUMA, TPUOBLITH
HU3Kas

He menee 93 %

Bricokuii ypoBeHb
MPUOBLIH, U 00BEM
MPOAAXK, OJHAKO
crpoc
HEIOCTOSTHHEIE)

100 %

Cupoc
HEIOCTOSTHHBIH,
YpOBEHb IPUOBLIH
HEBBICOKHH,
00BeM MTPOIAK
BBICOKHM

98-100 %

00BEeM MTPOIAK
BBICOKHH, OTHAKO
3Ta rpymma
MIPAKTHYECKH HE
TIPUHOCHT
MPUOBLITN U CITPOC
HEMOCTOSTHHBIA

>He menee 95 %
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Tabnuna 2

I'pynna nomep 2

CrabunbpHOCTh XapaKkTepucTrkKa TpeboBanus k
crpoca 3amacy
(M3 MCTOYHUKA)
C A X O0bem npoaax 95-98 %
HU3KUH, TPUObLIH
BBICOKasI
C B X O0bem npoaax 90 %, mocTaBku
HU3KUH, TPUObLIH TOJT 3aKa3
CpeaHss
C C X O06beM mpoaax u 85 %, mocraBKu
MpUOBLTH HU3KHE IOJ1 3aKa3
B A Y O0beM npomax 98-100 %
CpEeIHUH, YypOBEHB
MpHOBLTH
BBICOKHUH,
crpoc
HEIOCTOSTHHBIN
B B Y O0BeM nponax He menee 95 %
CPEIHM, TPUOBLIH
HEBBICOKAS,
crpoc
HEIOCTOSTHHBIN
B C Y O6bem npomax He menee 93 %
CpemHUA, TPUOBLITH TOJT 3aKa3
HU3Kas,
crpoc
HENOCTOSIHHBIN
A A 7 Bricokuii ypoBeHb 98-100%
MPUOBLIH, U 00BEM
poJiax, OONbIITe
KoIeOaHwms
cripoca)
A B 4 Cpenuuii ypoBeHb He menee 93%
npuobUH, U JIONTYCTHMBI TTO]T
BBICOKHH 00beM 3aKa3
poJax, OONbIITe
KoIeOaHms
crpoca)
A C 4 06LeMvnpoz[a>1< He menee 93%
BBICOKHI, OJIHAKO | JIOMYCTUMBI IOJ
3Ta rpymnmna 3aKa3
MPAKTUICCKH HE
MPUHOCHT
puObLTH,
Oonpue
KoJebaHus crpoca

O6beM nponax [TpuoGsL1H
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I'pynna nomep 3

Tabnuna 3

O6beM nponax [TpuoGsL1H CrabunbpHOCTh XapakTepucTHKa TpeboBanus k
crpoca 3amacy
B A z O6T,elv£ PO 95-98 %
CpEeIHUH, YypOBEHb
npuobUT
BBICOKHH,
Oonbime
KoJIeOaHUs Ccripoca
B B Z O6bem npomax He menee 93%
CpeIHUH, IPUOBUIb | JTOMYCTHUMEI TTOJT
HEBBICOKasI 3aKa3
B C 4 O06neM mpoaax 10% mox 3aka3
CPEIHU, TPUOBLITL
HU3Kas
C A Z O0BeM nponax 92-95 %
HU3KHUHA, TPUOBLIH
BBICOKAS
C B 4 O06BemM mpoaax 15 %, moctaBKu
HU3KHHA, TPUOBLIH IOJ1 3aKa3
CpemHsist
C C z O0BeM nposax u 20 %, mocTaBku
MpUOBLTH HU3KHE IOJ1 3aKa3
C A Y O0beM npomax 92-95%
HU3KUH, TPUOBLTH
BBICOKas,
crpoc
HENOCTOSIHHBIN
C B Y O6bem nmpomax 15% mo 3axa3zy,
HU3KUH, TPUOBLIH TOBapoB U3
CpemHss, rpynmsl 1
crpoc
HENOCTOSIHHBIN
C C Y O0beM npoznax u 10% mo 3axa3sy,
MPUOBLIL HA3KHUE,
crpoc
HENOCTOSIHHBIN

[Ipu ananuze pe3ynbTaToB paboTel ¢ nHCTpyMeHTaMu ABC u XYZ Henb3s yaanars u3 acCOpTUMEHTa HEKOTOPBIE
HaMMEHOBAHUs HE IPOAHAJIN3UPOBAB BO3MOXKHOE CYILIECTBOBAHHME B3aMMOCBS3eH MEXIy HUMH. 1 3TOro HE0OX0aAuMO
MPOBEPUTH, HE SBISIOTCS JIM ATHU TOBAPHI TPYNIBI 2 COMYTCTBYIOIIMMHM JUISl TPYNIBI 1,eCIM Takhe OKaXyTCsS, TO MX
CIIEyeT PaclONIOKHUTh PSAIOM C OCHOBHBIM ToBapoM u3 rpymibl 1 [13-15]. (IIpumep K KHHYKHOM TTOJIKE MOKYMAKOT OOJTHI,
K pemeTke-rpuiib pykaBuibl). /lanee HE0OXOMMMO NMPOBEPHUTH, HET JIM B JaHHOM IPYIIE TOBAPOB — HOBHHOK, KOTOpBIE
PEKOMEH/TyeTCsl PacIOIOKHUTh PSJIOM C COOTBETCTBYIOIICH KaTerOpHUH TOBApOB U3 1 rpyImbL.

3arem nepeiiTu K rpymnne 3 ¥ IPOBEPUTH, HE SIBIIIOTCS JIM 3TH TOBApPbl COMMyTCTBYIOMMMU Ais rpymnil 1 u 2. Ecnu
Takue oOHAPYKUBAIOTCA, TO UX CIEAYEeT TaKXKe PACHONIOKUTE PAAOM C OCHOBHBIM TOBapoM. CIEAyIOIUM Iarom
SBJISIETCS TIPOBEPKA HA HAIMYME TOBAPOB-HOBHHOK B JIAHHOW TPYIINE, KOTOPBIE TAKKE CIIEYeT PacIlOIOKUTh CPETH
TOBapoB u3 1-0if rpymnmel.

3akaouenne

Takum 06p330M COBpeMCHHHﬁ YPOBCHb pPa3BUTUA TCXHOJIOIHMH IIO3BOJISACT aABTOMATUYCCKU BBIIIOIHATL YiKE
TBOPYCCKUC q)YHKLII/II/I YCIIOBCUYCCKHX HpO(l)CCCPIfI, B DOTOH CTaTbe MBI paccMOTpeiIn (I)YHKI_[I/IIO aHajinu3a H
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MPOTHO3UPOBAHUS CIIPOCa YIS YIPABJICHUS aCCOPTUMEHTOM MPOAYKIUHU puTehopa. [IpuBeaeHbl NMpUMeEphl YCHEITHBIX
CTpaTarnoB B 00JaCTH UCTIONB30BAHUS HEHPOCETEBBIX TEXHOJIOTHIA JUIS TPOTHO3UPOBAHU S CITPOCA U MTOBEICHUS KIIMEHTOB.

[IpemnokeHa onTuManbHAs Ha HAI B3TJISA] METOIMKA, HA OCHOBE M3BeCTHBIX HHCTpyMeHTOB ABC u XYZ, koTtopas
MO3BOJISICT BBIACIUTH TOBAaphbl OCHOBHOI'O IOTPEOJICHHUS, CONMYTCTBYIOIIME M HOBUHKHU. lIpemnoxkeHa kiaccudukaius
TOBapOB COCTOSIIMX W3 TPEX TPYIII U AITOPUTM YIpaBieHUs accoptuMeHnToM Brimouaronimii ABC u XYZ ananuzsel 1o
napameTrpam: IpuObLIb, CTAOMIIBHOCTE CIIPOca, 00BEM MPOAAXK, C YIETOM B3aUMOCBS3U TOBapoB. CHUCTeMa, MMOCTPOCHHAS
HA OCHOBE JaHHOW METOAMKH OyAeT crocoOHa WCKII0YATh OUIMOKH CBS3aHHBIC C YAaJeHUEM TOBapoB 2-0i mim 3-eé
TPYIIIBI, KOTOpBIE MPUBEAY K CHH)KEHUIO CIIPOca Ha OCHOBHBIE TOBAphl U3 rpynmn 1 umu 2.
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